Chapter 5

Part 3

Conditional Sales Contract




Conditional Sales Contract

A conditional sales contract, in reference to used car sales at a dealership is a legal agreement
between a buyer and a dealership, where the buyer agrees to purchase a vehicle on credit and
makes payments over a period of time. This type of contract is commonly used in car financing,
where the buyer does not pay the full purchase price upfront but rather makes payments over time.

The contract typically includes the terms of the sale, the vehicle information, the purchase price, the
down payment amount, the interest rate, and the payment schedule. It may also include information
about any warranties or service plans, as well as details about the buyer's credit history and
financing options.

A conditional sales contract is required to protect both the buyer and the dealership. The contract
ensures that the buyer understands the terms of the sale and the financial obligations associated
with purchasing the vehicle. It also protects the dealership by ensuring that the buyer is committed
to making payments on time and that the dealership has legal recourse if the buyer defaults on the
loan.

The detailed list of information on a conditional sales contract typically includes:
e Buyer and dealership information: Names, addresses, and contact information for both parties.

Vehicle information: Make, model, year, mileage, VIN number, and any relevant features or
options.

Purchase price: The agreed-upon price for the vehicle.

Down payment: The amount of money the buyer will pay upfront.
Interest rate: The rate at which the loan will accrue interest.
Payment schedule: The amount and frequency of payments.

Total cost of credit: The total amount of interest and fees the buyer will pay over the life of the
loan.

Warranties and service plans: Details about any warranties or service plans that come with the
vehicle.

Creditinformation: Information about the buyer's credit history and financing options.

Default and repossession: Information about what happens if the buyer defaults on the loan or
fails to make payments on time.
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RETAIL INSTALLMENT SALE CONTRACT - SIMPLE FINANCE CHARGE (WITH ARBITRATION PROVISION)

Dealer Number 95904 Contract Number N/A R.O.S. Number N/A Stock Number 108015

Buyer Name and Address Seller-Creditor (Name and Address)
(Including County and Zip Code)

Garrett Thomas Eddings

Co-Buyer Name and Address
(Including County and Zip Code)
French Connection Auto Sai§ (951) 297-7477

44547 La Paz Rd 28971 Old Town Front St Ste B
Temecula, CA 92592 Temecula, CA 92590

You, the Buyer (and C&Blger, if any), may bu¥ the vehicle below for cash or on credit. By signing this contract, you choose to buy the vehicle on credit under the agreements
on all pages of this contract. You agree to pay the Seller - Creditor (sometimes “we" or “us" in this contract) the Amount Financed and Finance Charge in U.S. funds according
to the payment schedule below. We will figure your finance charge on a daily basis. The Truth-In-Lending Disclosures below are part of this contract.

(760) 681-1757

Make
and Model

New

Used | Year Odometer Vehicle Identification Number Primary Use For Which Purchased

Personal, family or household unless
otherwise indicated below.

Dbusiness or commercial

Toyota
Prius Prime

USED | 2019 14,191 JTDKARFP3K3108015

FEDERAL TRUTH-IN-LENDING DISCLOSURES STATEMENT OF INSURANCE

NOTICE. No person is required as a condition of financing

ANNUAL
PERCENTAGE
RATE

The cost of
your credit as

FINANCE
CHARGE
The dollar
amount the
credit will

Amount
Financed
The amount of
credit provided
to you or

Total of
Payments
The amount you
will have paid after
you have made all

Total Sale
Price
The total cost of
your purchase on
credit, including

the purchase of a motor venicle to purchase or negotiate any
insurance through a particular insurance company, agent or
broker. You are not required o buy any other insurance fo
obtain credit. Your decision fo buy or not buy other insurance
will not be a factor in the credit approval process.

a yearly rate. cost you. on your behalf. payments as your down
payment of

scheduled.

Vehlcle Insurance

Disclosed on the front portion of the title, the contract needs to have a box outlined in red at lease 1
inch squared. Here is the determining factor for a new or used vehicle:

A used vehicle, by definition, is any vehicle that has already been operated and titled.

According to the California Vehicle Code,

“A ‘used vehicle’ is a vehicle that has been sold, or has been registered with the department, or has been
sold and operated upon the highways, or has been registered with the appropriate agency of authority,
of any other state, District of Columbia, territory or possession of the United States or foreign state,
province or country, or unregistered vehicles regularly used or operated as demonstrators in the sales
work of a dealer or unregistered vehicles regularly used or operated by a manufacturer in the sales or
distribution work of such manufacturer.” (Find Law Staff, 2019)

A new motor vehicle is a vehicle that is sold with a MSO (Manufacturer’s Statement of Origin) or MCO
(Manufacturer’s Certificate of Origin)

According to the California Vehicle Code,

“A ‘new vehicle’ is a vehicle constructed entirely from new parts that has never been the subject of a
retail sale, or registered with the department, or registered with the appropriate agency or authority of
any other state, District of Columbia, territory or possession of the United States, or foreign state,
province, or country.” (Find Law Staff, 2019)




FEDERAL TRUTH-IN-LENDING DISCLOSURES

ANNUAL FINANCE Amount Total of Total Sale
PERCENTAGE CHARGE Financed Payments Price
RATE The dollar The amount of The amount you The total cost of
The cost of amount the credit provided will have paid after | your purchase on
your credit as credit will to you or you have made all | credit, including
a yearly rate. cost you. on your behalf. payments as your down
scheduled. payment of

& 3,795.38 is
365% olg 210736 ¢ $2000000 e)| g 2210736 ()| 2590274 (e
(e) means an estimate

YOUR PAYMENT SCHEDULE WILL BE:
Number of Payments: Amount of Payments: When Payments Are Due:

One Payment of NIA MIA

One Payment of NIA NIA

One Payment of MIA, MIA

Monthly beginning
IES X Jun 1, 2020

I NIA
N/A NIA N/A

One final payment

334 9% Nov 1, 2025

Late Charge. If payment is nof received in full within 10 days after itis due, you wil pay a lie change of 5% of fe part of the payment fat is late.
Prepayment. I you pay early, you may be charged a minimum finance charge.

Security inberest. You are giving 2 security interest in the vehicle being purchased.

Additional Information: See this contract for more information including irformation about nonpayment, desault, any reguired repayment in full before
the scheduled date, minimum finance charges, and security intenest.

Federal Truth-In-Lending Disclosures

Important elements of the truth in lending disclosures are:

e Annual Percentage Rate

o The cost of the customer’s interest on an annual basis.

Finance Charge
o The total cost of the credit arrangement.

Amount Financed
o The amount of money that the creditor will provide to the customer by the financial

institution.

Total Payments

o The combined amount of money a customer will have to pay when all the payments

have been satisfied.

Total Sale Price
o The total cost of the transaction including the customer’s down payment and what

the total cost of credit will be.




(e) means an estimate
YOUR PAYMENT SCHEDULE WILL BE:

Mumber of Payments: Amount of Payments: When Payments Are Due:
One Payment of MIA NIA

One Payment of NIA NIA

One Payment of NIA MiA

Monthly beginning
Jun 1, 2020

NIA

MiA NiA

One final payment 33496 Mov 1, 2025

Late Change. If payment is nat recahved in full within 10 days after itis due, you will pay a late charge of 5% of fe part of fhe payment that is late.
Prepayment, i you pay earfy, you may be charged a minimum financs change.

Sacurity Interast. You are ahing & security interast in the vehicle being purchased.

Additional Information: Sa this confract for more informiation including information about nonpayment, default, any requirsd repayment in full before
the scheduled date. minimum finance chames, and sscurity interest.

Breaking out the payment schedule

It is important to list out the number of payments, what that total amount of the payment will be and
when those payments will be due. It also needs to outline any kind of:

e Late charges — Late charges occur if the monthly payment isn’t paid on time or within the
designated grace period, a percentage of the payment will be due to make up for it.
Pre-payment penalty — It is important to indicate on the contract if there will be any payment for
paying the vehicle off early.

Security Interest and defaults on contract— Customer needs to understand that a lien holder will be
added to the title and registration to protect the bank or institution loaning the money. If the
consumer defaults on the loan, the vehicle is then leveraged and sold off to go towards satisfying the
lien. If the sale doesn’t cover the total due on the loan, the registered owner is still responsible to pay
the difference to lien holder.




Dealer Carrying Contract

Beyond the traditional lending practices, dealers can also carry the contract as well. The same
disclosures are required, and the dealer must set the same standards, payment schedule and APR as
well.

Repossession

Repossession occurs when the customer defaults on a contract and the lender goes through the
process of repossession. It is important to note that if a dealer regularly collects debts, or
repossesses on a regular basis, the Debt Collectors Licensing Act comes into play for Buy Here Pay
Here dealers and finance companies that offer financing to automotive dealers.

Statement of Insurance

A statement of insurance on a conditional sales
STATEMENT OF INSURANCE

contract is a document that outlines the insurance NOTICE. Ho person s requirad &5 & canditon of finencing

requirements for a vehicle that is being sold on credit. e T e e o

. . . . broker. You ere nat mquired to other i ko
This statement of insurance typically includes cbAsin cradit. Four decision 1o uﬂﬂm other insurance
. . . . will not be a fchor in the credit approval process.
information such as the type of insurance required, the

Vehicle Insurance
amount of coverage needed, and the name of the Tamm Pramium

5 N Ded Comp, FreThedt NA um 5 NA
§_ N neg Colision NA ys 5 NA
. . . Bodyljry S MR |imigs MR yy g NA
It is important to include a statement of insurance on Propery Damage § MR Limits NA s ¢ N
a conditional sales contract because it helps protect Medical NA 4§ NA
both the buyer and the dealership in the event of an b
. o ) . ] Total Vehicke beswancs Pramiums g WA
accident or other incident involving the vehicle. UWLESS A CHAREE IS MCLUDED IN THIS AGREEWENT FOR
3 H5L

. . S FUBLIC LIABILITY OF FROPERTY DAMAGE INSURANCE. FRYMENT
Specifically, it helps ensure that the vehicle is FOR SUCH COVERAGE 1S NOT FROVIDED BY THIS AGREEMENT

adequately insured so that any damages or losses can be bk e e o s g

covered by the insurance company, rather than being required io buy any cther insurence fo lfsin crdi.

insurance company.

the responsibility of the buyer or the dealership. ED“:';“

Saller X

In many cases, the dealership will require the buyer to
provide proof of insurance before they can take possession of the vehicle. This helps ensure that the
buyer is complying with the insurance requirements outlined in the contract and that the vehicle is
adequately protected.

Ultimately, a statement of insurance on a conditional sales contract is an important part of the overall
agreement between the buyer and the dealership. By clearly outlining the insurance requirements for the
vehicle, it helps ensure that both parties are protected and that there are no misunderstandings or disputes
down the line.




Agreement to Arbitrate

An agreement to arbitrate on a conditional sales contract is

a clause that stipulates that any disputes arising from the t“’,;:;,b,m,'m‘“p,w”‘““ﬁc;,sg:pg; et e e ney

contract will be resolved through arbitration rather than fﬁrﬂﬂmﬁéﬁmmgﬁg
through the court system. Arbitration is a form of dispute ::'ms'::e;g .

resolution that involves a neutral third party, known as Co-Buyer Signs X
an arbitrator, who listens to both sides of the dispute and

makes a final, binding decision.

The agreement to arbitrate is important because it helps provide a faster, more efficient, and less
expensive way to resolve disputes between the buyer and the dealership. Rather than going through
the court system, which can be time-consuming and costly, arbitration allows both parties to resolve
their differences in a more streamlined and informal process.

Another important benefit of an agreement to arbitrate is that it provides more privacy and
confidentiality than a court proceeding. Arbitration hearings are typically held in private, and the
arbitrator's decision is not a matter of public record, which can be beneficial for both the buyer and
the dealership.

It's worth noting that while an agreement to arbitrate can be beneficial in many ways, it also has
some potential drawbacks. For example, the arbitrator's decision is final and binding, which means
that there is no option to appeal the decision, even if one of the parties feels that the decision was
unfair or unreasonable. Additionally, arbitration clauses may limit the buyer's ability to participate in
class action lawsuits, which can be an important tool for consumers in some cases.

Overall, an agreement to arbitrate on a conditional sales contract is an important legal provision that
helps provide a more efficient and streamlined way to resolve disputes between the buyer and the

dealership. However, it's important for both parties to carefully consider the potential benefits and

drawbacks of this approach before signing the contract.

AUTO BROKER FEE DISCLOSURE
If this contract reflects the retail sale of a new motor vehicle, the sale is not subject to a fee received by an autobroker from us unless the following box is checked:

[ Name of autobroker receiving fee, if applicable:

Buyer Signs X Co-Buyer Signs X LAW 553-CA-ARB-eps 716 vi Page {of 7

In this example, the conditional sales contract is broken out over 7 pages, so the page number needs
to be indicated in the lower right-hand corner. The customer will also be required to sign and date
each page of the conditional sales contract as well.

If an Auto Broker is used in the transaction, as we talked about earlier in class, it needs to be
disclosed on the face of the contract.




Example of the 1* page
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RETAIL INSTALLMENT SALE CONTRACT - SIMPLE FINANCE CHARGE (WITH ARBITRATION PROVISION)

Deaternumber 29904 commaanumoer A posnmper MA st Number 108015

Buyer Name and Addrass Co-Buyer Name ang Adaress Seller-Craditor (Name and Aodress)
{Including County and Zip Coos) {inciuding County and Zip Code)
Garrett Thomas Eddings (760) 881-1757 French Connection Auto S3g3(251) 287-7477
44547 LaPaz Rd 28071 Old Town Front St Ste B

Temecula, CA 82582 Temecula, CA 92580

You, the Buyer {and Co-Buyer, dany),mayh,ymevmdebeb-breashotonmdLBysognrgmlscmn'aa,youdmsemb.ymevmndemmci!mdermeagmmams
on all pegas of fhis contract. You agrae to pay the Seller - Craditor (sometimas "we” or *us” in this contract) the Amount Financed and Finance Charge in U.S. funds according
to the payment schedude below. We wil figure your Snance charge on a daiy basis. The Truth-In-Lending res below are part of this contract.

New Make
Used Year ana Moadal Odometer Vehicie Idamiificasion Number Primary Usa For Which Purma.sea

¥ or
Toyota otherwse dicated baiow.

USED 14191 JTDKARFP3K3108015
Prius Pri [Clousinass or commercial

FEDERAL TRUTH-IN-LENDING DISCLOSURES STATEMENT OF INSURANCE
™ TINANCE ] NOTICE. No person 15 rag.‘lcl:: 23 & condion of financing
e puthase of 3 motor 10 purchass of nagotiate any

nsurance thiough & pariculer Nsurance company, agent of
oAt | R S
payments as
scheduled. Vehicle lnsuramngho

Premium

365% s S2107% 2 7. $_ NA DeqcComp Fre&Tret NiA wos §_ NA
— N peq Cotision NA wos g N&
YOUR PAYMENT SCHEDULE WILL BE: Soayruy S N s NA g s NA

NJTDES Of Payments: : g PrpenyDamage $. N\ rmas NIA wos §. NA
One Paymeet of NA& Mededl 00 0 NA wss_ NA
Oter NA wos s NA
One Payment of N& ol Vanick nsernce Premiums §.___NA

%s"s 4¢5 ienvgg.; IS n:.qun N Tt;IS Aa:facggwg
it s - A SUC vmx.ss.-& ammensvms'- SREEMENT

YU e physca TSUrEnCe TS COnTEct raquies
om Syane yod Soss o b B i Y 2% et
TEQUIES 1 LUy a0y OMEr NsurEnce 10 oblain credt

=
NA Bi X

be - = .-

SO o frsee Nov 1, 2005 Seller X

3 b T - 10 Arbirate: DN that, purseent
Late Charge. 7 paymet is ot recewad in il Wil 10 days 2her 13 0, you wil oy 2 2 chame of % of e pen of b payment i i lan o Puw%g&?'utsmmymunm

.y NGMIWM
mnm@v?mammnwmmﬁm 2T 10 r2solvE 2y neutrzl indng atration and not by
AdG0nal nformasion: See 1N ContTact 1 More Momatnn InCUdng IRNTESon 00Ut FORpayITENT, DLt a1y QU fRpayment N 1 bes imﬁ'{;ﬁg;mm 7 PPNSON 1or 203000 riomason

mmnmmrﬁmmm s -
Buyer Signs X
Co-Buyer Signs X

AUTO BROKER FEE DISCLOSURE
if this contract reflacts the retall sale of a new motor vehicle, the sake is not subject to a fee received by an autobroker from us unless the following box is checkad:

"1 Name of autobroker receiving fee, if applicable:

LAW 553-CA-ARB-eps 7/16v1 Pape1of7
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Itemized breakdown of Cost

On the conditional sales contract, every cost needs to
be broken down, so it is easy to understand for the
customer. Starting with the cash price for the vehicle
and accessories without any addons.

Documentation Fee {Doc Fee}

Doc fees vary across the United States, however in
California it is capped at the following breakdown:

e S$70ifyou are a standard dealership

e S$85ifyouare a BPA provider (Process
registrations at your dealership)

Important to note that a doc fee is optional, but if you
charge one customer with a doc fee, you must charge
all your customers.

A doc fee is important because it can offset some of
the ancillary fees that dealers face with each deal.
Some examples of these costs are things like
registration services and vehicle history reports etc.

The DMV has not modified their test to correct the
true amount so on the DMV test, the correct answer is
S50 to pass the test. The doc fees listed above are the

correct charges for practical use at your dealership.

Sales tax is broken down as well, we will review later
in class how sales tax is calculated.

Then comes the optional products and services for
the vehicle are broken out and finalized as a sub total.

TTEMIZATION OF THE AMOUNT FINANCED [Sall2r may keep part of the amounts paid %o others)
1. Total Cash Price
A Cash Price of Molor Veicls &ng ACCessores
1. Cash Price Vehicle
2. Cash Prica Arcessones
3. Dfer (Nonizxabie)
Describe
Describe
. Document Processing Crargs (0ot 2 gvermmental fes)
 Emissions Testing Crasge (not & povemmanta feg)
[Cptianl) Thalt Detement DavEais)
1. [paid i)
2 [paid toj
2. [pakd to)
. [Opfional) Suracs Frotection Prooustiz)
1. [pald toj
2 [paidtoj
= EV Charging Stalicn {paid Io)
. Salas T fom texeble fems In A frough F)
| ElecTonic Wehicie RegisTation of Transker Change
|mot 2 gowernmentzi f2e) [paid W),
. [Opsonal) Senvice Contractfs)
1. [paid toj
2. [paid to)
3. [pald toj
4 [paid toj
5. [pakd to)
. Prior Credl of Lezse Baance (g) paid by Sk fo
Vehice 1 Viehicie 2
[5e= downpayment and trade-n calculation)
[Opfional) Disté Cancalaion Agreement NIY
- [Dpfional) Lised Vahide Coniract Canceliation Opfion Agresment
. Dther |paid to)
For
I Dther (n=id foj
Far
Total Cash Price (A Frough Ny
Amounts Fald to Public Officils
A Vehice License Fess

]

Total Otficial Fees (A through O}
Amount Peid 1o sUrENCe Companiss
(Total premiums from Stalement of nsurance)
State Feeor| | State Exsmpbian Fee
Sulriodal {1 frough £}
Total Downpayment
A Total Agresa Value of Propeny Being Tratet-n (ses Trate-In Venisis!:
Vehicie 1§ N& varicie 2 8. L L]
B. Tolal Less Prior Cradi or Leess Balance =)
vehice 1§ NI vetice 2 § L}
. Total Met Trade-In (A-E) ndcat ¥ negatve rumber)
vehicie 1% NA yonice 3 ¢ LG}
Deferred Downpayment Payabie fo Salsr
. MErufacturer's Rstete
. Diner
. Cash, Cash Equivalent, Check, CredE Card, or Debl Cand
Total Downpayment (G through G)
{1 negehe, enier 28m o e 6 2nd e e 2mount =g ifen 26 2 2 posive Aumzer o e 1 20ve)
7. Amount Financed [5 less 6]

Next are the registration fees. Keep in mind that the basic transfer fee for any vehicle is always $15. This
will be the minimum amount due. A KSR will be needed to get the exact amount needed for the
registration total for the vehicle.

Pro Tip: It is always better to overcharge the registration and cut the customer back a check for the
difference after the fact. If you don’t charge enough for the registration fees, you still have to process
the title and registration and the dealer is required to pay all fees and seek restitution.

Then the totals are brought down below. Important to remember how much is paid as a down payment
and how much is financed. Most DMS programs will break this down for you but in the event the dealer
isn’t using a computer, the dealer will have to do the breakdown by hand.




Service Contracts and Debt Cancellation Agreement

OPTIONAL SERVICE COWTRACT]S) You wanl bo
purchass e seIvice contracs(s) writen win the iolowing
company(les) for e termis) shown below for @e
chame(s| shown i Bam 11

11 Company A
Term MR Mos. ar

12 Company A
Term BiA Mos. or N8

13 Company Ni&

An optional service contract and debt cancellation agreement are often listed out on a conditional sales
contract for a used vehicle purchase from a car dealer to provide the buyer with additional options for
protecting their investment and mitigating risk.

An optional service contract is a type of agreement that can be purchased in addition to the vehicle

itself, which provides coverage for certain repairs and maintenance services over a specified period of
time. These contracts are often referred to as extended warranties, and they can help provide buyers
with peace of mind knowing that certain repairs or maintenance services will be covered if they arise.

A debt cancellation agreement, on the other hand, is an agreement that can be purchased to cancel or
forgive the remaining balance on a loan if certain unforeseen events occur, such as the buyer's death,
disability, or involuntary unemployment. This type of agreement can help protect the buyer from the
financial burden of repaying a loan in the event of an unexpected hardship.

Including these optional service contract and debt cancellation agreement options on a conditional sales
contract for a used vehicle purchase from a car dealer provides buyers with the opportunity to consider
additional protection options that may be valuable to them. By including these options in the contract,
the dealership can make buyers aware of these options and provide them with the opportunity to
purchase them if desired.

Ultimately, these types of optional agreements can help provide buyers with greater peace of mind and
protection, and including them on a conditional sales contract is a way to make them more accessible
and transparent to buyers.




Trade In Vehicles

Trade-in vehicles are typically listed on a conditional sales contract when buying a used vehicle from a dealer,
in order to document the value of the trade-in and how it impacts the overall transaction. This information is
important because it affects the final price that the buyer will pay for the vehicle.

TS L
ViM N
a. Agread Valus of Property -
. BuyerCo-Buyer AsEnsd Tage Equty $
. Agread Vialua of Progery
Being Traded-In (=t 3
d. Prior Credit or Lease Balance $
. Met Trede-in (o-d) (mustbe = 0
for buyerica-buyer o retahn squty) §
2. Mehica 2
year MA Makg MR
moosl MR poometsr MR
vin A
a. Agread Valus of Progery 3
1. BryerCo-Biryer Ristained Tate Equly
c. Agread Valus of Property

When a buyer trades in a vehicle, the value of the trade-in is typically credited toward the purchase price
of the new vehicle. The amount of the credit is determined by the value of the trade-in, which is typically
assessed by the dealership using industry-standard appraisal methods.

Listing the trade-in vehicle on the conditional sales contract helps ensure that both the buyer and the
dealership are in agreement about the value of the trade-in and how it is being credited toward the
purchase price of the new vehicle. This information is also important for tax and regulatory purposes, as
it helps document the overall value of the transaction.

Additionally, listing the trade-in vehicle on the conditional sales contract can be helpful for the buyer when it
comes to financing the purchase. Including the trade-in value as part of the transaction can reduce the
amount that the buyer needs to finance, which can help lower the overall cost of the transaction and
potentially make it easier to obtain financing.




Example of Page 2:

; OFTIONAL SERVICE CONTRACT(S) You_wal
TEMIZATION OF THE AMOUNT FINANCED (Sellsr may Keep pert of the amounts paid £ others ) Pise e sonobn cotoac] ,g;,f‘l,l,,‘,,,m
1. Total Cash Price companylles) 101 M tEMis] SNOWN Delow for me
. Cash Price of Molor Vehice and Accessaries. i (ChaGe{E) showt I o 11
1. Casn Price venice = 11 Company NI E—
2 38 Prios ACcassones §— Term Ni& Mos. ar Mies
2. Omer {NomataDE) oy M4
Descrbe Term A mos. or BB MEs
Descrba Gompay Ms
£, Document Pracessing Crargs not & govermmental o) p— 1, Term Nk Mos. or N s
. Emissions Testing Chesge (1ot 3 govemmenta fas) _ MAp Pp—TY
0. (Optfane) Theft Deteneet Daviels) Term NA Mos. or N [
1. (pakd o) SCompany M8 000
2 pald o] Term NA Mos. or KA Ml
2 (paid o) Buyer X N
£ [Opton) Suftane Protection Procuctis)

1. fpaid o). i TPTIONAL DEHT CANCELLATION ACAEEWENT. A =0 |
canczletion syemert I ot requred 10 oo credk anwl

2 [pani)
£ EVChamging Siation jpaat = n, i
. ‘Saes Tex |On 12EDiE REE IN A TVCUZR F) = ¥our gebt cancelation sgrasment for detalls on e tems and
H. Electoric Wehicis Regiivatin or iansker Chang ] Cordtions § provies 11 3 g of e corrac
it s goverrmentzl e (psd ). Term e et e
1 [Dpsonal) Ssrvce Goniracts) . .
1 |ulh(rn\ L | want to buy & debt canoslistion sqreemsnt.
2 {pakito)
3. [paid o).
4 paii ).
5 jpaid i) vear NA
. Prior CredE o Lagse BEENGCS (5] paid by SH 10 -y
vm::m — etice 2 VIN N
562 cowmpaymen and - cabuation) ; a Agesd Valsz of Property  §
Hih
K. [Optone) Debt Cancellaion Agraamant v b. BuyerCo-Buyer Retaned Tade Equly §
L. [Dptiones) Used Vericke Contract Cznceliation Ooson Agresment . Agresd Valuz of Froperty
[ g:ur{nen B} Being Tradsd-In (=-b) 3
" 4. Prior Credt of Lease Balance §
N :ﬂ!rtnen o) . Wet Trade-in (o) (st be = 0
v
10F DUYENCO-DUYEr 10 FEtaln aquity)
Total Cash Price (4 Brough Ny PR N
Amounts Paid 1o Pubiic OMckls ) vear NA wake N
A venoe Lkenss Fase ¥ nopal N onomerer MR
. RegeraionTznska TR Fass £ vin K8
c Cr:"':“"'eﬂ* a. Agread Value of Property $
= b BuyerCo-Suyer Aetaned Tatk Equty §
Total OMMicial Fees (A rough 0} . Agread Valua of Property
Amourt P to Insursnos Companies Being Tradsd-In (=-b) 3
{Total pramiums from Statemert of insurance) d. Prior Credit or Lease Balance §
Exemplion Fee . Nat Trads-in o~ jmust be = 0
or buyenico-buyer o fatan equty) $ L L]

Subtotal [1 tough 4)
Total Downpayment
A Total Agreed Vake of Property Being Tiaded-in see Trade-In Vehiciis)):

Velice 1 §. N yaticie 2§, LL] Total Agres Value of Property ML

Being Tradeg-n (1c+2¢) s

B Total Less Prior Cradit of Lease Balance (&) Total Prior Creait or L

Vehicie 1 §. NI& vaticie 2§, L Balance (10+2d) s e
€. Tolal et Trade I (A-E) finicete ¥ negetve rumben) __ Nmg Total Net Trage-in [1es28) NiA

Nk

Vetide 1 £ Velicle 2. {*52= Hem 64-6C In e Hemization of Amount Fivnced)
0. Defarrdd Dowrpaymest Payabie o Setier
£ Menufacturers Fzbele
7. Oer
G. Cash, Cash Equivalenl, Check, CIecR Casd, or Debk Card

OPTION: I You pay ro finance chame # the
Amount Financed, tem 7, is paid in full on or
before ___ Year

Total Downpayment (C hrough & sFUERSNTAS

(et ener 25 0m i 2 e B ancun s hen 250 563 P FmEE” o0 W 10 e
7. Amount Finanoed (5 Iess 6]

Buyer Signs X Co-Buysr Signs X. LAW 583-CA-ARB-aps 7716wl Pape 2ol 7

Page 3 of the Conditional Sale Contract

The customer will then read and sign a series of paragraphs which include:

e A trade payoff agreement is a provision that may be included in a conditional sales contract
when a buyer is trading in a vehicle that still has an outstanding loan or balance. In this case, the
trade payoff agreement specifies that the dealership will pay off the remaining balance on the
trade-in vehicle's loan, up to a certain amount, as part of the overall transaction.

o The trade payoff agreement is important because it helps ensure that the buyer is not
held responsible for paying off the remaining balance on the trade-in vehicle's loan.
Instead, the dealership takes on this responsibility, up to the amount specified in the
agreement.

Contract modifications - It's important to note that any modifications or changes to a conditional
sales contract should be made in writing and should be signed by both parties. This helps ensure
that both parties are in agreement about the changes and helps protect both parties in the
event of a dispute or disagreement. Additionally, any changes to the contract should be made in
accordance with any applicable laws and regulations to ensure that they are legally valid.




e Sellers right to cancel- the seller has the right to cancel if financing cannot be obtained. This
is a 10-day letter that needs to be sent out and is indicated as a breach of the conditional

sales contract.

o Allforms of down payment must be returned to the customer in the event the customer

cannot get financed.

Minimum Insurance Requirements- The customer must maintain minimum liability insurance on

the vehicle at all times.

Trade-In Payort Agreement: Seler refied on information from you and'or the lienholder or lessor of your trade-in vehide(s) fo amive &t the payof amount shown &5 the Prior Gredi or Leass
Balance in Trade-In Vehice(s). You understard that the amount quoted i an estimate.

Saller agress o pay the payoff amount shown as e Prior Credit or Lease Balance in Trade-in Vehidels) to fhe lenholder of lessor of the irads-in wehidals), oriis designee. If the achsl
pryoff amount is mors than the amount shown as the Prior Credt o Lease Balance in Trads-in Viehice(s), you must pay the Scller the excees on demand. ¥ the sctusl payofl amourt i
ke than e amourt shown a8 the Prior Credit or Leass Balance in Trade-n Vehiclelz), Seler wil refund to you any overage Seller racsives from your prior enholder or lessor. Except as
stated in fhe MOTICE on page & of this contract, any assignes of this confract wil not be cbiigated to pay the Prier Credit o Lesse Balance shown in Trads-n Vehide{s) or any refund.
Buyer X Co-Buyer Signature X
HOW THIZ CONTRACT CAN BE CHANGED. This conl namcmnsn-ezmraageemmn U and us raisting 1o Tk contract. chi to tha conract must be In
wrttng and bof you and we must sign It No oral changas ane binding. b e Ay chargs

Buyer Signa X
SELLER'S RIGHT TO CANCEL 1 Suyer and Co-Suyer sign hers, the provisions ol the Saliers Fight o Cancsl section on pags & of I cont=cd ghing the Seler the right fo cancel I Scler s
wnabie o Zs5ign this contract o 3 Anancial Instbution wil Zppiy

Buyer X

Co-BUySr Signs X

Co-Buyer X

THE MINIMUM PUBLIC LIASILITY INSURANCE LIMITS PROVIDED M LAW MUST BE MET BY EVERY PERSON WHO PURCHASES A VEHICLE. IF YOU ARE UNSURE WHETHER OR
hl}l\lﬁ%rﬁ" ARENT INSURANCE POLICY WILL COVERYOUR NEWLY ACQUARED YEHICLE M THE EVENT OF AN ACTIDENT, YOU SHOULD CONTACT YOUR INSURARCE AGENT.
G
WOUR PRESENT POLICY MAY MOT COVER COLLISION DAMAGE OF MAY NOT PROVIDE FOR FULL REFLACEMENT COSTS FOR THE WEHICLE BEING PURCHASED. IF ¥OU DO
KoT I- WE FLLL ONERAGE, SUPPLEMENTAL COVERAGE FOR COLLISION DAMAGE MAY BE AVAILASLE TO YOU THROUGH YOUR IRSURAMCE AGENT OR THAOUSH THE SELLING
HOWEVER, UNLESS OTHEAWISE SPECIFIED, THE COVERAGE YOU OSTAIN THROUGH THE DEALER PROTECTS OMLY THE DEALER, USUALLY UP TO THE AMOUNT OF
LNFJ:II:' EA_AN"‘E :IEUAINNG AFTER THE VEHICLE HAS BEEN AEPOSSESSED HD SCILI:'
ADVICE ON COVERAGE THAT WILL PRIOTECT YOU M THE EVENT OF LO! A DAMAGE TO ¥OUR VEHICLE, YOU SHOULD CONTACT YOUR INSURANCE AGENT.
'1E iL"ERSI‘.&LL SIGH TO ACKNOWLEDGE THAT C UNDERSTAMDS THESE PLiLI.. LIABILITY TEAMES AND CORDITIONE.

L X

CREDIT DISABILITY INSURAMCE NOTICE
LAIM PROCEDURE

If you become disabled, you must tell us right awsy. (You are advised to send this information to the same address to which you are normally
required to send your payments, unless a difisrent address or telephone number is given to you in writing by us as the location where we would
like to be notified.) We will t2ll you where to get claim forma. You must send in the completed form to the insurance company as soon as possitle
and tell us a5 soon as you do.
If your disability insuranca covers all of your missed payment(s), WE CANNOT TRY TO COLLECT WHAT YOU OWE OR FORECLOSE UPON
OR REPDSSESS ANY COLLATERAL UNTIL THREE CALENDAR MONTHS AFTER your first missed payment is due or until the insurance
company pays or rejects your claim, whichever comes first. We can, however, try to collect, forecloss, or repossess if you have any money dus
and owing us or are otherwise in defsult when your disability claim is made or if & senior mortgage or lien holder is foreclosing.
If the insurance company pays the claim within e three calendar months, we must accept the money as though you paid on time. [ the
insurance company rejects the claim within the three calendar months or accepts the claim within the three calendar months on 2 partial disability
and pays less than for a total disability, you will have 35 days from the date that the rejection or the acceptance of the partial disability claim is
sent to pay past due payments, or the difference between the past due payments and what the insurance company pays for the partial disability,
plus late charges. You can contact us, and we will tell you how much you owe. After that time, we can taks action to collect or forecloss or
repossess any collataral you may have given.
If the insurance company accepts your claim but requires that you send in additional forme to remain eligible for continued payments, you should
send in these completed additional forma no later than required. i you do not send in these forms on time, the insurance company may stop
paying, and we will fen ba able to take action to collect or foreclose or repossess any collateral you may have given.

Pages 4 through 7 of the Conditional Sales Contract

OTHER IMPORTANT AGREEMENTS

FINANCE CHARGE AND PAYMENTS . Insurance you must have on the vehicle. We will sell the vehi not get it back. If you

& How we will figure Finance Charge. We will figurs e
Finance Charge on a daily basis at the Annual Percentage
Fiate on the unpaid part of he Amount Financed. Seller -
Creditor may recaive part of the Finance Charge.

. How we wil apply payments. We may apply each
payment fo the eamed and unpaid part of the Finance
Charge, to the unpaid part of the Amount Financed and to
ather amounts you owe under this contract in any order we

choose.
How late payments or early payments change what you
must pay. We based the Finance Charge, Total of
Payments, and Total Sale Price shown on page 1 of this
contract on the assumption that you will make every
payment on the day it is due._ Your Finance Charge, Total of
Payments, and Total Sale Price will be more  you pay late
and less i you pay sarly. Changes may take the form of
larger or smaller final payment or, at our option, more or
fewer payments of the same amount as your scheduled
payment with  smaller final payment. We wil send you a
notice talling you about these changes before the fnal
scheduled payment = due.

. may prepay. You may prepay =l or part of the ungaid
parl T e B o any time. If you do so, you
st pay tha samed and el part of e Fnsnos
Charge and all other amounts due up o the date of your
payment. As of the date of your payment, if the minimum
finance charge is greater than the samed Finance Charge,
you may be charged the difisrence; the minimum finance
chargs s as folows: (1) $26 i e anna\ Amount
Financed doss not exceed $1,000, (2) $50 # the original
by Sl by ' 000 but not more than
52,000, or (3) $75 if the original Amount Financed is more
than $2,000.

2.

mun OTHER DHDmsesm us

If the veh damaged, destroyed, or missing. You

agree to pay e e you owe under this contract even i e
vehicle is damaged, destroyed, or missing.

In the event of theft or damage to your vehicle that
results in a total loss, there may be a gap between the
amount you owe undsr i coniractand the procseds

ance_settiement
SR AT RO OE S T YO0 AR LML= FOR
THE GAP AMOUNT. An optional debt cancellation
agreement for coverage of the gap amount may be

You agres to have physical damage insurancs covering
hssﬂfo(dams@tnﬂevehldefﬂrlhe term of this
contract. The insurance must cover our interest |n the
wehicle. If you do ot have this insurance, we may, if we
choose, buy physical damage insurance. if we decide to
buy physical damage insurance, we may sither buy
insurance that covers your interest and our interest in the
vehicle, or buy insurance that covers only our interest. f we
by sither s of inurance, we il el you which bype and
the charge you must pay. The charge wil be the pramium
for e insurance and a finance charge computed at the
Annual Percentage Rate shown on page 1 of this contract
or, &t our option, the highest rate the law permits. If the
wehicle is l0st or damaged, you agree that we may use an
insurance settlement to reducs what you owe or repair the
wehicle.
What happens to returned insurance, maintenance,
service, or other contract charges. i ws gst a refund of
insurance, maintenance, service, or other coniract
you agree that we may subiract the refund from
what you owe.

IF YOU PAY LATE OR BREAK YOUR OTHER PROMISES
a. You may owe late charges. You will pay a late charge on

excuse your late payment or mean that you may ksep
making late payments. I you pay late, we may also take the
steps described below

. You may have to pay all you owe at once. If you braak
your promises (default), we may demand that you pay all
you awe on this contract at once, subjact fo any right the
law gives you o reinstate this contract,
Default means
0 Younonomayanypawnem on tim
+ You gue of miskeacing

cle if you

ighveriilgig ke g gl send you a

writien notice of sale before seling the vehicle.

WE il appry e monay. from the sake lss.s lowed

o the amount you owe.

expensa we pay as a direct Pt kg the vehice,

halding it, preparing it for sale, and selling it. Atiomey fees

and court costs the law parmits are also allowsd expenses.

IFany maney is et (urpius), we Wl pay 1o you unlss he

law requires us to pay it o someane eise. if monsy from the

e = not 2nough 1 pay e amount y pu v, You s

pay the rest 1o us. If you do not

ask, we may charge you interast at the Annual Percentage

Rate shown on page 1 of this contract, not to xcaed he

highest e permnled by law, until you pay.

3 about optional insurance, main-
tem!e' unnna or other contracts. This confract may
cantain charges for optional insurance, maintenance,
service, or ofher contracts. If we demand that you pay all
you ows af once or we repossess the vehicle, you agree
that we may claim benefis under these contiacts and
cancel fem o cblain reknda of uneamed charges lo

we may claim benefits under these contragts and cancel
them to cbiain refunds of unearned charges to reduce what
you awe.

. WARRANTIES SELLER DISCLAIMS

If you do not get a written warranty, and the Seller does not
enter into a service contract within 90 days from the date of
this contract, the Seller makes no warranties, express or
implied, on the vehicle, and thers will be 'no impied
warranties of merchantability or of fitness for & particular

purpose.
This provision does not affect any warranties covering
vehicls it the veicie manufscaursr may provide. f e 5 L
has sold you & cerified used vehicle, the warranty of
merchantablity is not disclaimed.

ena credlt appl

*  Youstarta pnx.eedr\g in bankruptcy or one is started
against you or your property:

+ Tha vehicle is lost, damaged o destroyed; or

+ You break any agreements in this contract.

The amount you will ows will be the unpaid part of the

Amount Financed plus the sarned and unpaid part of the

Finance Change, any late charges, and any amounts due

becsuse you delaulied

. Used Car Buyers Guide. The i

you ses on the
window form for this vehicle is part of this contract
Information on the window overrides any contrary
provisions in the contract of sale.

Spanish Translation: Guia para compradores de vehiculos
usados. La informacion que ve en el formulario de la

venianilla para este vehiculo forma pare del presente
ninermar arin Ao T wambaille o

SERVICING AND COLLECTION CONTACTS
You agree hat we ma,' try to contact you in writing, by e-mail, or
using prerecordedariificial voioe messages, fext messages, and
tomatic ekeghone diaing sysime, o6 6 law allows. fou alsa
agree thal we may try o confact you in these and other ways at
any address or telephone number you provide us, even if the
talephone number is & call phone number or f1e contact results in
2 chams o you. You agres that you will within » rssson
fime. notity 0 of any change i your name, sddress, or
employment.

APPLICABLE
Fadsral law and Caliiornia law appy to this contract. If oy part of
this contract is not valid, all oiher parts stay valid,

or rafain rom. SNt amy o our vt G hie oo o
without losing them. For example, we may extend the time for
making some payments wilhcut extending the tme for making
others.

WARRANTIES OF BUYER

You promise you have given trus and comedt information in your
application for redit, and you have no knowledge Sat will make
that information untrue in the future. We have relied on e tuth
and accuracy of that information in entering into this contract.
Upon request, you will provide s with documents and other
information necessary to verify any item conizined in your credit
application.

the provisions of Calif. Vehicle Code Section 1808.21 and

You waive
authorize the California Department of Motor Vehicles fo furnish your

aridress 1o us.

Seller’s Right to Cancel

. Sellragiees ko dsiher the vehics 1 Jou onthe dte s conract

signad by Saller and you You undarstand that it may tahe some.
Hometor Seller 15 verity your credit and assign the contract. You
agree ihat if Seller is unable to assign the contract to any one of the.
financial insttutions with whom Seller regularly does business
under an assignment acoeptable fo Seller, Seller may cancel the
contract.
Saferchal g you it nofi ot inany ther mannerin which
is gven 10 you) within 10 days of the date ihis coniract
1 igned T Geby cacts To cancel Upon roceipt of such nabee, you
must immediately retum the vehidle fo Seler in the same condiion
as when sald, reasonable wear and tear excepted. Scller must give
bk o0l cnideraon receved by Sl clding any k-
in




